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Strategic Consultant Brief: The Digital Wildlife Crisis ||
Case Study: The Eastleigh Voice Report on Illegal Online Trade

1. The Situation: A Borderless Marketplace ,/

Historically, the illegal wildlife trade happened in physical back-alleys. Today, it has moved to
the "Digital Bush Telegram." ;;"

e The Culprit Platform: Research by Eastleigh Voice identified that 74% of illegal

wildlife advertisements are hosted on Facebook. E

e High-Stakes Trading: 84 % of these advertisements involve Appendix I species—
animals like the African Elephant @@ that are at the highest risk of extinction.

*  The Speed of Sale: Digital platforms remove geographical barriers, allowing a poacher

in a remote forest to connect with a global buyer in seconds. &
2. The Mechanism: Algorithms & Commodification 3@

The very tools designed to help us find friends are being exploited by traffickers:

*  Suggested Groups: Algorithms notice when a user looks at an exotic animal and may

automatically suggest private groups where illegal trading occurs. &g

*  Commodification: Living beings are turned into "digital products." Traffickers use
Coded Language to bypass safety filters (e.g., using "white plastic" for ivory or

"jelly" :‘f for rhino horn).
3. The Impact: The Ecological and Economic "True Cost" (&)

e  The Keystone Collapse: When elephants are removed from an ecosystem, seed dispersal

stops and water access for other animals disappears. #

e Economic Loss: A poached elephant might bring a one-time profit of $20,000, but a
living elephant generates over $1.6 Million in lifetime eco-tourism for its local

community. @



»> Consultant's Sidebar: Current Red Flags

As a Strategic Consultant, look for these signs of illegal activity:

nn

Coded Language: Terms like "white plastic," "yellow material," or "jelly" used in

descriptions of "collectables." [
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Visual Disguises: Photos where the background is intentionally blurred to hide the
location or where the item is held next to common objects to show scale without a formal

marketplace. uéii

Emoji Code: High use of specific emojis (like @&, “§§, or £52) in group names that have
nothing to do with conservation.

Payment Pressure: Sellers insisting on untraceable payment methods or moving the
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conversation quickly to encrypted apps like WhatsApp or Telegram. »@ S e



